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Disclaimer: 
 

This guide may not be reproduced or transmitted in any form 

without the written permission of the publisher. Every effort has 

been made to make this guide as complete and accurate as possible. 

Although the author and publisher have prepared this guide with the 

greatest of care, and have made every effort to ensure the accuracy, 

we assume no responsibility or liability for errors, inaccuracies or 

omissions.  

Before you begin, check with the appropriate authorities to insure 

compliance with all laws and regulations. Every effort has been made 

to make this report as complete and accurate as possible. However, 

there may be mistakes in typography or content. Also, this guide 

contains information on online marketing and technology only up to 

the publishing date.  

Therefore, this report should be used as a guide – not as the ultimate 

source of Internet marketing information. The purpose of this guide 

is to educate.  

The author and publisher does not warrant that the information 

contained in this report is fully complete and shall not be responsible 

for any errors or omissions.  

The author and publisher shall have neither liability nor responsibility 

to any person or entity with respect to any loss or damage caused or 

alleged to be caused directly or indirectly by this guide, nor do we 

make any claims or promises of your ability to generate income by 

using any of this information. 
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WELCOME 

 

Congratulations and Welcome to this 5 part masterclass video series 

to get you started on your journey to building a High Ticket Affiliate 

Marketing business, one of the easiest online business or side hustles 

you can get started with…  

Be sure to take action as nothing happens without ACTION! 

This work book has together to give an understanding of what is 

required to start and profit with High Ticket Affiliate Marketing 

(HTAM). 

Be sure to complete the exercises and quizzes which will ensure you 

under the fundamental of building a profitable HTAM Business. 

 

Let’s go… 

 

Best of Luck  

Fabio 

PS: You will be provided with links to all the resources and some will 

be my affiliate links where I may be compensated should you 

purchase. Please do your own research these are my 

recommendations. 

 

HighTicketAffiliate101.com 
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To begin with what are your reasons for wanting to learn and start 

High Ticket Affiliate Marketing Business (HTAMB)?  

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________ 

________________________________________________________

________________________________________________________ 
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What is High Ticket Affiliate Marketing? 

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________ 

 

List the 3 Main Ingredients of High Ticket Affiliate Marketing? 

1. ____________________________________________________ 

2. ____________________________________________________ 

3. ____________________________________________________ 

 

List Your Passions and Hobbies: 

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________ 
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Complete the phrase…  

I need to find _________ that people ______    ____ money in. 

 

The Big 5 Niches: 

1. Make Money / Finance/ Investments 

2. Health & Relationships 

3. Technology /Business 

4. Education 

5. Luxury | Travel | Home 

 

 

Task: Search the search engines to find a HTAM niche.. What did you 

come up with and write it down. 

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________ 
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CJ.com                                   Commissionfactory.com 

 

 

 

 

Digistore24.com               ClickBank.com 

https://www.cj.com/
https://www.commissionfactory.com/
https://www.digistore24.com/
https://www.clickbank.com/
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https://highpayingaffiliateprograms.com/category/ 

 

 

List High Ticket Local Niches: 

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________ 

https://highpayingaffiliateprograms.com/category/
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Pause and reflect on any thoughts, questions, ideas etc. you have 

had thus far and write them down below. 

Notes: 

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________   
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Exercise: Take the time to define your customer profile. 

1. Geography 

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________ 

 

2. Demographics 

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________ 

3. Psychographics 

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________ 
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What are their fears, frustrations and pain points? 

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________ 

 

What are the challenges they face day in and day out?  

(That Your Product/Service Solves) 

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________ 

Ask current clients – What were their main problems, concerns, 

pain points that have gone away since you worked with me? 

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________ 
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Describe your ideal customer persona in a paragraph or two.. 

(Summarise: you should be able to picture what they look like and 

how they behave). 

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________ 

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________ 

Notes:  
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Keyword Modifiers  
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Keyword Research Tools:  

 Search Engines ( Suggested and Related Searches) 

 Ubersuggest 

 Keywordseverywhere 

 Google Trends 

 Soovle 

 Ebay.com 

 Amazon.com 

 Google Keyword Planner (Need to sign up to Google Ads) 

 

Complete the phrase:  

Whilst keyword tools will assist you it’s___________ to think like 

your ______________. 

 

SPECIAL BONUS: 

SEE LIST OF BUYER KEYWORDS IN BONUS INFORMATION SECTION BELOW 

https://neilpatel.com/ubersuggest/
https://keywordseverywhere.com/
https://trends.google.com/trends/
https://www.soovle.com/
https://ads.google.com/
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Exercise:  

Write down your keywords and Keyword Phrases that describe your 

HTAM offers and mark those with Buyer Intent with an **. 
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Exercise: 

Check your Niche and Offers for Profitability As Shown In The Video 

Training. 

Niche: ________________________    Profitable:  YES / NO 

Please Note: As I mentioned in this video training, this step is the 

most important part as it will determine whether you proceed with 

the niche/s you have researched.  

This module is the foundation of the 3 Step System and like a house’s 

foundation if it’s not solid it will fall. 

Don’t be discouraged if it take a few goes to find a profitable niche 

it’s all part of the journey. Keep pushing on. 

 

This training comes with 30 days of email Q & A support (Please 

limit these to 1 per day) 

If you have any questions please don’t hesitate to reach out at: 

highticketaffiliate101@gmail.com 

 
Please use the following format when sending. 

 
Send to highticketaffiliate101@gmail.com with the following: 

 
Subject Line: HTAM Training  
 
My question is regarding the ____ Module. 
 
State your question.   
 
 
 
 

mailto:highticketaffiliate101@gmail.com
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What is a High Ticket Funnel? 

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________ 
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Action Steps: Build Your Funnel 

Register Your Domain Name: Godaddy.com  or NameCheap.com 

Select a Page Builder: Systeme.io  or Leadpages.com 

Get an Autoresponder: Convertkit | Getresponse  

| Mailchimp | Aweber 

Hosting:  Hostgator.com | Bluehost.com 

** Systeme.io can assist with all of the above in one place. 

There are many options out in the market place. 

 

 

 

 

 

https://www.godaddy.com/
https://www.namecheap.com/
https://systeme.io/?sa=sa00007262925034b6fe5e7c9a6204bd507ffe62195a
https://try.leadpages.com/19aztuxfycsi
https://convertkit.com/
https://www.getresponse.com/
https://mailchimp.com/
https://www.aweber.com/
https://www.hostgator.com/
https://www.bluehost.com/
https://systeme.io/?sa=sa00007262925034b6fe5e7c9a6204bd507ffe62195a
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What are you going to use as your lead magnet… 

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________ 
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How are you going to create your lead magnet? 

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________ 

Resource Download: How to Write Free Reports 

Notes: 

 

 

 

 

 

 

 

 

https://epicbonuses.s3.ap-southeast-2.amazonaws.com/Free+Reports+Exposed!.pdf
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This training comes with 30 days of email Q & A support (Please 

limit these to 1 per day) 

If you have any questions please don’t hesitate to reach out at: 

highticketaffiliate101@gmail.com 

 
Please use the following format when sending. 

 
Send to highticketaffiliate101@gmail.com with the following: 

 
Subject Line: HTAM Training  
 
My question is regarding the ____ Module. 
 
State your question.   
 

 

Let’s move on to the next Video Master Class Content  

 

 

 

 

 

 

 

 

 

 

mailto:highticketaffiliate101@gmail.com
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QUIZZ: 

List 3 reasons why you should use video marketing?  

1. 

2. 

3. 

What are the 6 ways you can use video? 

1.                                                 2.                               3. 

4.                                                 5.                                       6. 

 

List The Video Sharing Social Media Platforms Available: 
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Note: Video playlists are very effective in getting more exposure to your offers. 
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List the video creation and recording options you have available to you? 

 

 
 

 

 
 

 
 

 
 

Notes: 
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Your Video SEO Step By Step Guide 
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Notes: 

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________ 

 

 

 



28 
 

 

 

What is the main reason to register an account with Medium.com? 

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________ 

 

https://medium.com/
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Action Step:  

1. Go through and implement the above 7 steps 

2. Remember System.io  has most of the functionality. 

3. Register an account with Medium.com and publish articles that are well 

optimized with your main and relevant keywords. 

Resources:  

How to Build a WordPress.org Website Step By Step Tutorial 

How to Do On Page SEO for Your Website 

SEO Tips 

 

Notes: 

 

 

 

 

file:///C:/Users/Rita/Desktop/HTAM/Work%20Book/Systeme.io
https://www.youtube.com/watch?v=efsYCFbf6eg
https://www.youtube.com/watch?v=Is0y5KPTP_I
https://youtu.be/rpwD50v0Ubo
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Where can you find the best source of buyer traffic?  

A. Google 

B. Bing 

C. Yahoo 

D. All of the above 

 

Complete the phrase below:  

 

“Google loves ____________ and ranks its content higher than 

regular_____________ content.” 

 

What do we do with the search terms we have discovered? 

________________________________________________________

________________________________________________________

________________________________________________________ 
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Here’s the link to my resource who writes and distributes press 

releases for me. It’s a reliable service. 

 

Notes: 

https://www.konker.io/services/18302?affid=d6e4ae
https://www.konker.io/services/18302?affid=d6e4ae
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Write Your Own Online Press Release: 

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________ 

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________

________________________________________________________________ 

________________________________________________________________

________________________________________________________________

________________________________________________________________ 
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Bonus Training – 106 Customers In 24 hours CLICK HERE 

 

 

 

 

https://trust-based-lead-magnet.onepager.app/-287865219298886156?shareId=289105735541850637
https://trust-based-lead-magnet.onepager.app/-287865219298886156?shareId=289105735541850637


36 
 

Exercise: Write an ad for your HTAM product or Service using the 

AIDA formula. 

 

Get Attention – Generate Interest – Create Desire – Call To Action 

 

A: 

 

 

I: 

 

 

D: 

 

 

A: 

 

Notes: 
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Visit: Opt-intelligence.com  

*** Remember to search for advertising coupons and credits .e.g. 

“google advertising coupon or coupon code” 

 

 

 

http://www.opt-intelligence.com/newlander/
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Answer the public is another great tool to help you listen to your 

market get access here. 

 

 

 

https://answerthepublic.com/
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Which content creation method are you going to use? And why? 

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________ 

 

 

 

Notes: 
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In your view why is email marketing important and why should it be 

part of your marketing arsenal?  

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________ 

 

CLICK HERE TO DOWNLOAD: Million Dollar Emails 

 

Exercise:  Read & Analyse the email in the Million Dollar Email EBook 

 

 

https://epicbonuses.s3.ap-southeast-2.amazonaws.com/millionemail.pdf
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Exercise: Calculate your income goals and how many sales you need 

to reach that goal. 

________________________________________________________

________________________________________________________

________________________________________________________ 

 

 

Exercise II: Revisit and Understand the Profit Matrix &  

The Art of Compounding 

Notes: 
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Exercise III: List the ways you can increase the number of leads for 

your high ticket product or service, your conversion rate and 

transaction value?  

 

Number of Leads: 

 

 

 

 

 

 

 

Conversion Rate: 

 

 

 

 

 

 

Transaction Value: 
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Make a list of complimentary products and services you can offer to 

your HTAM niche/market: 

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________ 

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________

________________________________________________________ 
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What to do next: 

1. Get Access to Your Next Level Training with John Crestani Here 

2. IMPORTANT: However before you do take this simple quiz to see if this is RIGHT for 

you! 

 

Remember…. 

 

This training comes with 30 days of email Q & A support (Please limit these to 

1 per day) 

If you have any questions please don’t hesitate to reach out at: 

highticketaffiliate101@gmail.com 

Please use the following format when sending. 

 

Subject Line: HTAM Training  

https://cd74b8f07v9y3m638jd5aw2k57.hop.clickbank.net/
https://a65192d-287z5z2e8ii9dtas33.hop.clickbank.net/?cbpage=quizreg
https://a65192d-287z5z2e8ii9dtas33.hop.clickbank.net/?cbpage=quizreg
mailto:highticketaffiliate101@gmail.com
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My question is regarding the ____ Module. 

 

State your question.   

 

 
 
 

Please see below for bonus 
information to assist your High 

Ticket Affiliate Marketing 
further… 
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Bonus Information 
 

 

 
Personal One on One Tailored HTAM 

Coaching Available 

Enquire at: highticketaffiliate101@gmail.com 
 

This is a great way to 10X your results 3,6,12 month 
Programs available Please Use Subject Line: “Coaching” and I will 

respond within 24 hours 
 

 
Download Your Complimentary Video SEO Process Map Here 

 
100K Publicity EBook Download 

mailto:highticketaffiliate101@gmail.com
https://epicbonuses.s3.ap-southeast-2.amazonaws.com/Video+SEO+Process+Map.pdf
https://epicbonuses.s3.ap-southeast-2.amazonaws.com/100K+Publicity.pdf
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FREE TRAINING 

 

CLICK HERE TO WATCH NOW 
 
                    

 
 
 
 
 
 

https://www.webfire.com/a/?id=30799&p=1
https://www.webfire.com/a/?id=30799&p=1
https://www.webfire.com/a/?id=30799&p=1


51 
 

Free Viral Marketing Training & Review of Tool 
To Explode Your List 

CLICK HERE TO LEARN MORE 
 

 
 
 

Get Access to Viral Lead Funnels Tool Here 
 

Affiliate Contest Secrets Download 
 

 
 
 
 
 
 
 
 
 
 

https://youtu.be/yM22JHIe8RY
https://bit.ly/3wWXgKE
https://bit.ly/3wWXgKE
https://epicbonuses.s3.ap-southeast-2.amazonaws.com/Affiliate+Contest+Secrets.pdf
https://youtu.be/yM22JHIe8RY
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Buyer Keyword Ideas List 

[problem] cure      e.g. “Acne cure” 

[problem] remedy 

[problem] solution 

[problem] treatment 

Product Comparison 

[product name B] or [product name B] 

[product name B] versus [product name B] 

[product name B] vs [product name B] 

[product name] coupon 

[product name] coupon code 

[product name] demo 

[product name] discount 

[product name] on sale 

[product name] promo 

[product name] promo code 

[product name] review 

[product name] special 

Alleviate [problem] 

Avoid [problem] 
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Best 

Best [product name] (online) 

Best [product name] site 

Best [product name] website 

Best of [product name] 

Best price for [product name] 

Best savings for [product name] 

Best way to remove [problem] 

Big [product name] 

Biggest [product name] 

Bonus 

Brand name [product name] 

Buy 

Buy [product name] 

Buying 

Luxury 

Luxury [product name] 
 


